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Why the

Campaign?




Promote the Full Capabilities of Managed Portfolios

Present the Problem

To be competitive and increase client satisfaction,
advisors need to transition from managing assets to
managing wealth.

Tell a Story

The benefits of realigning a practice by outsourcing
Investment management.

Present Managed Portfolios as the Holistic
Solution

We offer more than industry-recognized model
portfolios; we offer a platform that can power an
advisor’s practice.

On average, advisors only spend 5.5 hours weekly
or about 10% of their time on investment

management

Administrative, 4.2

Direct Client
Activity, 26.1

Business
Development, 9.0

Source: How Financial Planners Actually Do Financial Planning, Michael Kitces, 2018, www.kitces.com.




Primary Positioning




Positioning to Outsource Leveraging our
Platform

Transition from Managing Assets to
Managing Wealth

e Shift the Focus of Your Practice

e Rethink Your Approach to
Investment Management

e Build an Integrated Advisory
Business with Managed Portfolios

e Enabling Wealth Management Investment

e Streamline and Share Fiduciary Management
Responsibility

e Give 100% to Clients and Thelr
Portfoilos



Positioning to Outsource Leveraging our Platform

- An Immersive Turnkey Asset
= = Management Platform to Power Your
= |F e o — — Practice

e Features to Empower
e Personalized Support
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(o0 e Designed to Help Advisors Focus on
Portiolios and Strategies  Advisor Tool Client Portals What's Most Important, Their Clients
e 2021 America’s Best TAMPs
Recognized

Digital Proposal Dedicated Homepage Back-end Office Support Marketing Resources
Generation




What's Been Done?




Email Journeys

N ntroduced Managing Wealth
—= s o ncorporated the TAMP as part of Managed
Portfolios

o « Generated engagement with new brochure,

checklist, webpage and demo/login requests

Havent made thi W \Wehinar
Make the Tra lo From Managing

ﬂssetstolul g gW alth
75, 2021,

B June
mm——— e Two journeys with specific messaging for
e T Advisors with and without logins
@ 6 6 « Promoted the Managing Wealth webcast
o © O lead by Sales
e Continued to promote platform benefits and

| — reasons to manage wealth over assets




Paid/Organic Social and Google Display

-Jun 3
\,f]anaged |-"[]rtj[[]|i[]5 @ Give 100% to clients and their portfolios. Learn how Managed

Portfolios and its turnkey asset management platform (TAMP) can help.
spr.ly/6017yGgull #TAMP #advisortech #wealthmanagement

Manage Wealth on the

‘ The average advisor 1ds 5.5 hours weekly
Managed Portfolios™ less than 10% of their time, on in\ 't management.
L Advisor Platform

Management

Managed Portfolios Learn Maze

<Jun 11
) Managed Portfolios. More than just investing. Managed
portfolios and a TAMP to elevate your advisory business. spr.ly/6013yGgdL

Managed Portfolios

Portfolios + a turnkey asset
management platform
(TAMP)

Learn More }

#TAMP #advisortech #wealthmanagement

Managed Portf

Power Your Pr with Morningstar Managed Portfolios

Investment
Portfolios and Advisor Toals Cliernt Portals
Mﬂnagﬂmen! Strategies
6 - ~ -Jun 18
There is a disconnect on how advisors and clients view the value of
Digital P A maximizing investment returns. With ~ Managed Portfolios, your
Generation clients get a dedicated investment team. You get to transition from

manaaging assets to managing wealth,
sprly/e019yGgtM #TAMP

An advisor/imestor survey ranked 15 atributes on the value of working with a financtal advisor
The largest gap in agreement?

Give 100% to clients A e e

and their portfolios T R

Lo — Ry

Learn More —————— ————————

Managed Portfolios ] k*’_

Bridge the gap with |




Supporting Assets

W\

WEALTHADVISOR

THE VOICE OF THE FINANCIAL ADVISOR COMMUNITY

E

AMERICKS BEST - IS s s

o
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Download this report for insights on making the (NS S ASCH o
transition i
Wikch best describes your fem?
Rethinking your appeach 16 imvestment x

msanagement N O DOy Rl
“NOW INCLUDING TAMP STRATEGISTS

Make the transition from managing
assets to managing wealth.

[

Cousiry
9 How Morningstar Managed Portfolios can help
Sate
An Advisor's Checkiist THEWINNERS LIST I oot
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i iti LAy D ENArRT Chaticr Ty — BD REPRESENTATIVES, BANKS, INSURANCE COMPANIES, HEDGE FUNDS, service
M aklng the TraHSItlon ._‘ul_\._r'l._ .wde"_'-c:#a'ei:a:e':'t 'a'a:er!ec-':reé::, I F ENDOWMENTS, FOUNDATIONS AND QUALIFIED RETIREMENT PLANS
From Managmg Assets ) Syt Submit your contact information.
to Managing Wealth Lam more ol mp. momningetar.com
- T fomrie ot TANPy Bougiizod
Muvl We will be in touch to help you get started on the Wi el vy s eiv?
tD M M k h T Siein f M a Morningstar® Managed Portfolios™ Turnkey
Asset Management Platform (TAMP). It bttt o e
aking the Iransition rrom Vianaging g
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Assets to Managing Wealth . -
e g | Power Wealth Management P
managed Fllll'ﬂﬂhﬂs to alE 8 high-level looic at your practice for 2

your practice. shaprm e g bl BrDUght to you b‘)" .

Idendify your core value proposition

For Financial Advisor Use Only.

expense of Managing monsy in-house

2021 America's Best TAMPs Recognized

- Recognized as the 3rd leading U.5. TAMP for 2020. Ranking of the Momingstar® Managed
AMERICA S BEST Portfolios™ turnkey assat management platform (TAMP) is based on a Decembar 2020
Wealth Advisor subscriber survey of 31 TAMPs/strateqists for sarvice and performance. &s & paid gt Mmoo Fortilis Adior Pt Tk ity Pltiors
spanzor, Marningstar Investment Management is featured in the publication, but the

spanzorship is not associated with the 3rd place ranking.







Quarterly Engagement

Sales lead webcast and demo with live
Q&A

Making the Transition from Managing
Assets to Managing Wealth .

Brought to you by ‘-
'Managed Portfoliossv
£ R .
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Save the Date
Next webcast: September 14t



Campaign Insights




Gaining Traction But Resonating

Accounting for about 1/3 of MQLs and SALs for the time period,
represents 64% of SQOs. The message Is resonating with advisors.

MQLs SALs SQOs

I Managing Wealth Bl All Other Campaigns



What’s Next?




Value Add Program: Manage Wealth to Grow Your
Business

Making the Transition from Managing Assets to Managing Wealth

!

You are Your Brand; Leveraging Your Personal Brand to Enhance Your Productivity

!

Face To Face: Building Life-Long Multi-Generational Clients™

!

The $14 Trillion Opportunity™ Your Essential Guide to Engaging the Female Client

Brought to you by:

Industry Focus
Consultants Partners




Questions?




